
 

 

 

 
 
 
 
 
 
 

Welcome to the latest edition of our newsletter!  As always, if you have questions or suggestions, please contact us. 

We are really here! 

 
 
We are feeling more settled in our new Sturgis office  
where we have been adding new décor and other 
items to make it more inviting and comfortable!   
We are enjoying summer, our large windows open, 
watching the fall-planted landscape bloom into 
greenery and more businesses joining us in the new 
building.  We have even rearranged Jessica’s part of 
the office already!   The challenge of new 
equipment, computers, fall and winter holidays, 
made it an interesting first few months!   
Jessica and I are both pleased to be able to work 
together daily and to see that the “dust is settling”!  
We are still reachable through the Kalamazoo office; 
however, it is easier to reach us by calling the Sturgis 

phone number, 269-651-1060.  If you need to fax us 

something, please use the Sturgis fax number, 269-
651-1062.  Our mailing address is 260 John 
Street, Suite 2B, Sturgis, MI  49091.   
We truly welcome visitors to our office, so 
please stop by!   
P.S.  I am usually up in Kalamazoo one or two 
days a week, continuing to meet my Kalamazoo 
area clients there.   
 

Is it Fake News?? 
 
The bad news is that financial "fake news" does not present 
itself as such very easily, and it is everywhere these days. 

A recent Harris Poll conducted for the American Institute of 
CPAs (AICPA) found that 63 percent of Americans say that 
fake news "has made it more difficult to make critical financial 
decisions.” And it is not just suckers or confused seniors who 
are at risk. 

The U.S. Securities and Exchange Commission (SEC) 
recently issued an investor alert entitled "Beware of Stock 
Recommendations on Investment Research Websites." 

The SEC also just charged a whopping 27 parties with fraud - 
from company CEOs, to communications firm execs and 
writers - all of whom conspired to talk up certain stocks and 
goose share prices. 

The writers did not divulge that they were paid to do so - and in 
some cases, explicitly (and falsely) stated that they were not 
compensated. Some parties even engaged in "scalping," 
which is the unloading of inflated shares after issuing the 
phony positive "news." 

"Fake news is a powerful tool for wrongdoers to profit at the 
consumers' expense," said Neal Stern, a CPA and member 
of AICPA's Financial Literacy Commission. "These articles are 
aimed to purposely mislead people into believing they are 
being presented with important financial information or insights 
that are not supported by facts." 

According to the AICPA survey, such fakery is complicating 
important issues, such as healthcare decisions (for 44 percent 
of respondents). It is also muddying the waters for stock-
market investing (40 percent), retirement (36 percent) and 
buying or selling a house (35 percent). 
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“ 
The advice and personal service I provide builds a 
long lasting, trusting, and confident relationship.”   
     ~Anita Ritter 



It can be surprisingly difficult to tell the difference between what 
is real and what is not, especially in an era where we do not 
get our information from a single trusted news source. 
Consider the venues where the SEC suggests keeping your 
guard up against fake news. These include: social media, 
investment newsletters, online ads, email, Internet chatrooms, 
direct mail, newspapers, magazines, TV and radio. 

AICPA's Stern said fake financial news generally has three 
objectives: to get clicks to drive traffic, to get sign-ups for 
programs that charge them to solve whatever problem the 
fake news is "reporting" and outright scams to get money and 
personal data. 

The following are a few tips for sorting through the blizzard of 
fake financial news: 

* Trace the source. 

If an outlet is unfamiliar to you, is riddled with typos or 
grammatical mistakes, lacks hard evidence and cites 
unnamed experts, or makes extreme claims, then be very 
wary, AICPA suggested. 

Try to corroborate the information by seeing whether the news 
is being reported by known, legitimate outlets. Keep an 
especially watchful eye for "spoofed" websites, purposefully 
designed to look similar to those of well-known news 
organizations, or "sponsored content" that looks like editorial 
copy, but is actually an advertisement. 

* Crosscheck credentials. 

If an author's bio makes them out to be a Warren Buffett in the 
making, your alarm should go off. The SEC advises to watch 
out for fake or exaggerated credentials, and writers who use 
pseudonyms to push multiple versions of the same story. If the 
author claims to be a legitimate adviser, there are ways to 
confirm that easily as well as any past violations or disciplinary 
action at the SEC's Investment Adviser Public Disclosure 
website (adviserinfo.sec.gov/) or FINRA's BrokerCheck 
(brokercheck.finra.org/). 

* Set up firewalls. 

Before you pull the trigger on an investment, pass the idea by 
someone you trust like your significant other or your financial 
planner, or perhaps both. Having those kinds of personal 
circuit-breakers in place will help you avoid spur-of-the-
moment investment moves. 

"Often my job is just to tell people, 'Please don't do that,'" said 
Boston-based financial planner Chris Chen. 

* Educate yourself. 

Transform yourself into a more sophisticated media consumer 
by honing your bias-recognition skills. A good starting point is 
the AICPA's financial education site (360financialliteracy.org). If 
you have a specific question, the site's "Money Doctors" - a 
panel of volunteer CPAs with personal-finance training - can 
pitch in. 

* Take your time. 

Fake financial news tends to thrive by suggesting that you 
have to act right away or miss out on the opportunity of a 
lifetime. That is a big, fluttering red flag. 

"Making a snap financial decision can be dangerous," said 
Stern. 

Instead, put the information aside and come back to it later. 
Odds are it will not stand up to sober second thought. 

http://www.reuters.com/article/us-money-investment-fakenews-
idUSKCN18D28L?platform=hootsuite 

 
 
 

Anita’s Happenings 
When I was recruited to be a financial advisor in 

early 2003, my first reaction was negative.   

“I don’t know anything about markets or investing, 

and I’m not interested in learning,” was my first 

reaction.   

Fortunately, the recruiter (also a friend) responded, 

“Good, because it isn’t about that.  It’s about 

people.”  He was so right and I am glad I asked him 

to tell me more. 

Fourteen years later, I am doing what I love, 

working with amazing clients and looking forward 

to many more years.   

One of the things I noticed right away when I began 

this work is that this is mostly a male-dominated 

profession.  Women still make up only 14 percent 

of financial advisors, according to Cerulli 

Associates.  (Don’t worry.  I’m not trying to recruit 

you women readers.)  

 Another thing I noticed in articles and books 

written to encourage women to begin taking charge 

of their financial future is a focus on the obstacles.  

There are many: child birth, caring for aging  

parents, lower salaries, to name a only a few.  I 

even read an article that encouraged advisors to 

compare investing to buying shoes. 

Most of them are written from a male perspective  

and in a very condescending way. 

TRUTH:  90 percent of all women will be solely 

responsible for their finances at some point in their 

lives.   

Further, 79 percent haven’t planned for this. Is it 

procrastination, feeling intimidated by financial 

jargon and the average financial advisor, or  
(continued on page 3) 

focusing on the minutiae of daily life and putting 

this very important matter on the back burner?  

Forty-seven percent of women over the age of 50 

are single.  Married baby boomer women can 



expect to outlive their husbands by 15 to 20 years 

on average.  More than 1/3 of American women are 

now the family breadwinner.  Do I have your 

attention, now? 

I’d like to give you some action items to move 

yourself forward.  You can do this!  Many of you 

reading this article are already my clients.  Most of 

you have taken advantage of my planning services 

and already have your goals set with action steps 

along the way.   

Please, be patient with me while I address this 

article to those who are not my clients, those who 

have an advisor who hasn't worked with them for 

planning, and those who are procrastinating and/or 

just not making their financial future a priority.   

I’d like to give you some action items that can  

move you  forward.  You can do this!   

 
1. Do one thing to build your confidence in this area.  

(ie:  Read an article about personal finances, 

compound interest, or the pitfalls of credit card 

debt.) 

2. Schedule an appointment with a financial advisor.  If 

you don’t have one, interview more than one until 

you find one who seems like a good fit.  You want to 

work with someone who takes the time to teach you 

what you need to know to make informed decisions, 

looks you in the eye, and isn’t condescending. 

3. Gather all your statements (ie: investing, bank, 

mortgage, life insurance…).  When you meet with 

your advisor, they can use these to help you 

understand what you have and they are a guide for 

making appropriate recommendations. 

4. Create a budget.  This is important.  Your money 

could be slipping away while you aren’t paying 

attention.  You can find budget worksheets, online 

including on my website: 

www.anitaritterfinancial.com. 

This is a good start.  If you have a spouse, include 

them in this process.  Sometimes, you will find that 

you complement each other.   

Ladies, you are intelligent, capable, knowledgeable, 

and teachable!  If you have your head in the sand, 

so to speak, in relation to your personal finances, 

today could be your day to take action.  You will be 

glad you did! 

 
You April Financial To-Do List 

 

 

 

Medical Absence(s) 
We want to thank everyone for your patience this 
winter/spring, especially with our media "absence." 
Jessica was out of the office, off and on, for most of 
February and March because of a health issue.  
She says, “I am feeling much better and hope 
everything will continue to improve.”  Jessica has 
often mentioned how grateful she is for the care 
she received from so many clients! 
Jenelle Paust took some of Jessica’s 
responsibilities off me, and we certainly appreciate 
her help. Jenelle may still occasionally help in the 
Sturgis office.  
Then, immediately after my April vacation, I had 
foot surgery, and recently my husband spent three 
days in the hospital.  We have worked hard to 
make sure our valued clients’ needs weren’t 
neglected.  We appreciate you all so much and it 
appears all these things are behind us.  We are 
looking forward to a productive (and enjoyable) 
summer and we wish the same for you as well! 

 

 

 
 
 

 

 

 
 

 

 

 

 
 

 

 

 

http://www.anitaritterfinancial.com/


What’s on your horizon?? 

 
 

 
The time to start 
planning your financial 
future is today!  

 

 

 

 

 

 
 
 
 

    

 

 

✓ Face-to-Face Business 

✓ Financial Planning 

✓ Retirement Planning 

✓ College Funding 

 
 
 

  
Securities offered through Registered Representatives of Cambridge Investment Research, Inc., a broker-dealer, member FINRA/SIPC. Advisory 
services offered through Cambridge Investment Research Advisors, Inc., a Registered Investment Adviser. Anita Ritter Financial  and Cambridge are 
not affiliated. 
 

 
ANITA RITTER FINANCIAL 

Wealth Management  
with Commitment. Character. Compassion. 

260 JOHN STREET, SUITE 2B 

STURGIS, MI  49091   

PH: 269-651-1060 

KALAMAZOO OFFICE 

PH: 269.492.9701  

ANITA@ANITARITTERFINANCIAL.COM 

We can be found on Facebook, LinkedIn, and Twitter. 

www.anitaritterfinancial.com 

mailto:anita@anitaritterfinancial.com
http://www.anitaritterfinancial.com/

